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CHAPTER 1 

HOW ONE OUESTION STARTED IT ALL 
 

More than thirty years ago, a friend suggested we should visit 
someone he knew very well and who enjoyed philosophical talks. 
He said that I would enjoy talking with him. We drove to his home 
where he lived with his mother. We were introduced and before 
realizing it we were engaged in a lively conversation . Time passed 
without being noticed. When I realized what time it was, I said, 
"Sorry, but I have to leave." Under normal circumstances a few 
"thank you" comments are made and then you are on your way. 
No one thinks any further about it and life goes on. This time was 
different. Right after I said I had to leave, someone asked whether 
I knew why. Of course I know that, I thought, Otherwise I would not 
have said that I had to leave. So I responded , "Yeah, I have to buy some 
groceries and finish some work at home." 

The other person's remark has had a profound impact on my 
thinking. For over thirty years, I have thought  about  it so  much 
that I have built a concept around the answer. He said, "You have  
to leave because there is nothing else you can do. Do you believe 
that you have free will?" Ah, I thought, that is too easy and I am not 
falling for this. So I replied, "OK, I will not leave but stay." Looking 
back, I realize now that my reaction was one of ignorance as I had 
helped prove a point that I will use of ten in my concept. At the time, 
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I had no idea about its value and usefulness. You may be thinking, 
No way, this is absurd. Of course you could have done something other 
than leave if you had wanted to. How could he ask you whether you believe 
you have free will? Of course, we all have free will. If true, it should be 
easy to defend. 

After I left, that question would not leave me alone. Every time 
I decided to do something, it would pop up. I began asking myself 
whether I <lid have free will. I almost felt embarrassed because it 
was not imaginable that I couldn't choose whatever I wanted. For 
days on end I asked myself, Why do I do what I do? Why do I make 
the choices I make? My brain went to work and produced numerous 
reasons for my choices. Some choices were so obvious that it 
would be absurd to even contemplate having made a different one. 
Gradually I started to focus on the reasons behind my choices and 
I began to ask myself what it would take to make a different one. I 
imagined that it would require coming up with different reasons 
because the reasons I had could not be used to support a different 
choice. If two plus two supports an outcome of Jour, it cannot also support 
an outcome of Jive, I thought. This made a lot of sense to me at the 
time. It had not occurred to me earlier to look at my choices in a 
numerical manner. Numbers are simple to use and understand. 
They make logical sense. At the same time, I thought it could not 
be that simple. I knew that although numbers are logical and easy 
to understand, mathematical equations can be very complex. Even 
so, it was a start to look at choices and reasons in terms of numbers. 
Later it proved to be even more helpful. 

 

Choices and Reasons 
 

Let us continue by looking at a link between choices and reasons. 
If you have tried to convince someone to do something, <lid you 
give that person all kinds of reasons that, in your opinion, would 
influence them to make the choice you wanted them to make? If 
you were not successful have you ever said, "I don't understand you, 
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why wouldn't you do it? I have given you all the reasons why it is 
the best choice and you still won't do it." This strongly suggests we 
believe there are reasons that support those choices, perhaps they 
may even determine them. On the other hand, it also suggests that 
the same reasons that cause one person to make this choice do not 
necessarily cause another person to make the same one. If we try to 
convince another person to make the choice, we most often bring 
up the factors we believe would accomplish that, because in most 
instances we would make that choice for those reasons. 

During a presidential election campaign in the US many 
candidates know which issues are most important to the people 
they are speaking to. The candidate will present solutions to those 
issues that they anticipate most people will like. If immigration 
issues are extremely important in one region and unemployment 
a bigger issue in another, the candidate talks about these issues 
where they exist and provides solutions the audience wants to 
hear. Sometimes gun control is an issue in one region, where they 
want stricter gun control laws, but in another region, they do not. 
However, if the candidate is in favour of gun control, they will try 
to avoid talking about that issue where people do not want this. 
They will focus on other issues where possible solutions to other 
concerns are established. The whole presentation is to inspire, and 
I would add, manipulate the people so that they will give them their 
vote. Every election campaign is designed to accomplish just that: 
get the votes. Give the voters reasons to vote for them. However, 
it is important to keep in mind that no two people have the same 
brain structure nor do both brains work the same. This will come 
up later, when it will be discussed in more detail. 

 

People are Different 
 

Going back to the point where we try to find reasons that influence 
some people to make a particular choice but not others, we could 
ask why anyone thinks that what influences them should influence 
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others. On the surface this may sound reasonable but when we dig 
a little deeper we recognize that we are not all the same, but more 
likely, we are very different from one another. 

To point out some of our differences we can look at our 
upbringing, personal experiences, goals, beliefs, education, cultural 
background, preferences and so on. Now we need to go back to 
that inspiring question of whether I thought I had free will, to 
which I responded, "Of course, simply because I can do what I 
want." 

I started to abandon that belief as I gradually became aware 
of new information. I began saying: "It all depends." It depended 
on which choices I had to make, whether my mood was a factor, 
whether I was sick or not, whether I had the money, and so on. It 
was clear that this simple statement had big implications. If our 
choices depended on factors that were obvious, where was the 
line? Which factors would have a bearing on our decisions and 
which would not? Were there factors we were not aware of but 
that would still affect our choices? One child is afraid of the dark 
and another is not. It appears that the child who is afraid of the 
dark was often scared by others playing tricks and having fun 
with the lights out. We can all agree that the child is not thinking 
about those experiences when in the dark, or telling herself that 
she has to be afraid because someone previously scared her. That 
this child is fearful of the dark is a conditioned response; it comes 
upon her when the light disappears. I began to recognize the power 
of influences as well as individual brain structures that process 
information and contribute to each person's uniqueness. As the 
first influence is being processed by the brain, it contributes either 
noticeably or not, yet influences the development of perception. 

None of us can take a tool and consciously change the structure 
so that information will be processed as consciously desired. At 
that moment I realized that yes we can, perhaps not consciously 
as with willpower, but in another form. I thought about the effect 
of drugs and alcohol on the brain and how they alter the way it 
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processes information and stimuli. Medication is often used to 
improve or eliminate certain behaviours. 

 

Sorting Through New Thoughts 
 

I had arrived at a point where I needed to sort through my new 
thoughts and organize them logically, although they took me 
outside the box of conventional beliefs. I became convinced that 
we are exposed all the time to a stream of information. Much of 
this information affects our brain, as stimuli, without us being 
aware of it. The structure of our brain is different from that of any 
other person's, and our genes play a significant role in that. When 
the embryo begins developing in the mother's womb, the brain 
develops as instructed by our genes. We could say that development 
follows a set of instructions provided by the genes. Only from 
this perspective could I begin to make sense of our decision 
making process, and I was convinced that my thoughts, inspired 
by that first question, would lead to an outcome independent of 
any assumptions. The essence of that outcome was waiting to be 
discovered. 

In time, I started to reorganize my thoughts. Perhaps that 
would bring new perspectives. I had learned during this process 
that reorganization of thoughts would expose elements that 
remained hidden if the light hadn't shone upon them. The most 
important discovery of this realization would come towards the 
completion of my concept, when the process presented a discovery, 
but we have not arrived at that point yet. 

A summary  of  the  steps  of  several  thoughts  in  building 
a seamless new model follows below. It could explain how our 
behaviour is formed, with some choices made and others not. I 
found that this was a process that would make discoveries leading 
to the outcome just as only the main path in a maze would lead to 
the exit. The point I am trying to make is that I am not steering 
this process; I just want to understand and know. That happens 



ALBERTUS KRAL 

10 

 

 

 
only when all the cards are on the table, no matter how absurd they 
may seem. If they are absurd, the process will eliminate them as 
long as I prematurely do not. Until the moment they are naturally 
eliminated they may serve a purpose: to find the outcome. Our 
brainprocessing structure varies from person to person, and this 
explains how the same stimulus may not produce the same outcome. 
I pondered this thought for a long time and started to think about 
more complex factors that affect our decisionmaking processes. I 
believe now that the brainprocessing structure could be affected 
by stimuli. The stimulus or influence is not only processed to 
produce an outcome, but affects the brain process itself. This is a 
major factor in Procirclism: what is processed not only produces an 
outcome but it simultaneously affects future processes. Therefore, 
if it were possible that the same stimuli could be processed one 
after another, the outcomes would not be the same because the first 
process would also impact the brain, and as such, affect the next 
process, producing a different outcome. 

What I mean is this: any number (information is represented 
by a number in this example) we receive will be multiplied by 4. 
When we receive the number 3 (the number that represents the 
information we receive), the outcome will be 12 (3 x 4). When we 
receive the number 7, the outcome will be 28 (7 x 4). Each process 
does not only produce an outcome but also has a direct impact on 
the next process. In this example, where the information number 
(3 and then 7) was multiplied by 4, it changes to the next process 
of information to be divided by 4. Instead of multiplying it by 4 (in 
this example), the given number may cause the process to change 
to a division by 4, or a multiplication by 5 etc. This means that not 
every process affects the next process in the same manner. This 
illustration is a simple way to show that any stimulus or influence 
is being processed and produces an outcome while at the same 
time it affects the way the next stimuli is processed. The brain is 
a dynamic organ. 
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I must clarify that each number represents a certain stimulus 

and when I mention a number as an outcome, it represents certain 
behaviour. Each stimulus and behaviour is unique in its smallest 
detail, because individual perception plays a role. When mare than 
one person reacts to witnessing a car accident, each person has 
their own reaction to this. They may be similar, but when we look 
deeper at the reactions and examine the details, we recognize the 
difference between the reactions, therefore each individual will 
see differences. It is my belief that today we may not be able to 
recognize all the details of such perceptions yet. Witnessing a car 
accident as a stimulus causes certain emotions triggered by our 
perception of the accident. 

When expressed in time it may look like the following. There 
is a car accident. When we talk about the accident, we also speak 
about time. The accident itself may occur in one or two seconds 
from the moment of impact until the moment the accident ends. 
From the first millisecond to the last, a stream of stimuli is sent to 
our brain. Our brain receives these stimuli but depending on the 
brain structure it may not be able to receive all of them. Countless 
tiny pieces of information of the accident are sent as stimuli to 
the brain. Each tiny piece of information (stimulus) is received by 
the brain as the perception of the individual. In other words, the 
brain perceives it in a certain manner and without our conscious 
participation. The speed is much too fast for us to be aware of. It 
does not feel this way, and we cannot know this from experience, 
we can only deduce it. How we perceive a stimulus depends on the 
brain function at the moment of impact. Every experience from our 
past contributes to this perception. We have millions of pieces of 
information (stimuli) received and processed by our brain while at 
the same time and at lightning speed those stimuli also impact the 
brain process itself. That means that the next stimulus would not 
have produced the same (to its smallest detail) outcome if the brain 
had not previously received and processed stimuli. 



ALBERTUS KRAL 

12 

 

 

 
New ldeas Often Meet Resistance 

 
Before I continue to the next chapter, I must tell you that my new 
ideas have not been met with enthusiasm and agreement. Although 
I discussed the topic with a select group of people, I did not receive a 
consensus, but the arguments against my ideas were an inspiration. 
They brought me back to the drawing board, but not once did they 
make me wonder whether I was going in the wrong direction. 

I would even sit in restaurants and ask the waiters whether 
they believed we had free will. Reactions to this question were 
precious and they demonstrated that hardly anyone had given it 
any thought. Facial expressions screamed concern for my sanity. I 
must admit it was fun. 

I recall a time when I was in the hospital recovering from 
minor surgery and the nurse carne along to check whether the 
other patients in the room and I were awake. As she approached 
the patient beside me, I said, "Nurse, nurse, do you think we have 
free will?" She responded but not in the way I had expected. She 
said, "I will check with you a little later when you have fully woken 
up." As time went on, I built up consistent and logical arguments 
for my ideas and a few people began to say that I made some good 
points. I started to receive questions and challenges rather than the 
dismissal of my ideas, yet nobody fully agreed with me about free 
will. In my arguments, I suggested that we do not have free will. 
Free will means that any choice we make is completely free from 
any influence. The ramifications of saying we do not have free will 
are tremendous. Most people don't doubt we can make any choice 
we want; you may share that opinion. Yet digging a little deeper, 
we have found our brains do not process similar information in the 
same manner and do not produce the same outcomes. 

In mathematical terms, we could say that one brain represents 
the number 8 and another brain represents the number 10. Now 
let us assume that the influences on both persons (one with brain 
8 and the other with brain 10) are represented by the number 4 
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(same influence, same representative number). In this example, 
one person will arrive at an outcome of 32 (8 x 4) and the other 
person arrives at an outcome of 40 (10 x 4). The numbers 32 and 40 
represent outcomes of brain processes (8 x 4 for one brain and 1O x 

4 for the other brain). For one person, 4 (influence) is processed by 8 
(brain), and for the other person it means 4 (influence) is processed 
by 1O (brain). 

To simplify the brain process I have used multiplication. It is 
much more complicated and not yet fully understood. Accepting 
this makes it easier to understand that the same direct influences 
(influences immediately preceding an action, sometimes called 
triggers) will not always cause us to make the same choices. 

Why does it cause one person to make a choice and another a 
different one, after being exposed to the same direct influences? In 
the next chapter, we will explore this issue further. 

Could you imagine your best friend, who has never left her 
country, suddenly calling you from the other side of the world? It 
would go something like this: "Hi John, guess where I am? I am in 
Russia, I just arrived an hour ago." It is not likely that you would say, 
"Great choice, have fun and see you when you're back." Even if you 
said this, I am sure you would be asking yourself what in the world 
she's doing in Russia. It is more likely you would ask her directly 
what she was doing there. It is clear that we cannot find a reason 
or direct influence for our friend suddenly traveling to Russia but 
that she just did it because she wanted to. "Impossible," we'd say. 
"There must be a reason. What influenced her to go to Russia?" If 
our friend gave us a reason, such as looking up a person she met 
two years ago while vacationing in Europe and who gave her his 
address at that time, some of us would say, "But that is no reason 
to suddenly get up and go to Russia." It demonstrates that what 
causes one person to do one thing does not cause another person 
to do the same. This suggests that something more, something all 
inclusive that demonstrates a difference, must contribute to the 
choices we make. Something much less noticeable, perhaps not 
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even observable in the common way or not yet known, must be a 
factor in the choice. Why? Because 2 + 2 cannot be 4 as well as 5. 

 
Two Plus Two is Four 

A robber plans to rob a bank. Two obvious questions about possible 
influences behind this action come to mind. First, we could ask 
ourselves why she wants to commit a robbery in the first place. The 
second question could be why she wants to rob a bank. A multitude 
of reasons lie behind someone wanting to commit a robbery. As 
everybody knows, banks are all about money. Along this line of 
thinking we may believe the robber assumes that there is money 
in the bank so we could establish a possible reason why a bank is 
targeted. 

We may have a little more difficulty finding a reason for why the 
person wants to commit a robbery in the first place. I don't believe 
that any person is convinced that the robber woke up one morning 
and just decided to rob a bank for no reason at all. One would likely 
say, "If she has no reason, why is she doing it?" Whatever influences 
the robber would not necessarily cause other people to commit a 
robbery. The influence could be that the robber has fallen on hard 
times after losing her job. Many other people have experienced the 
same thing but not all began to commit robberies. 

Another factor might play a role in this scenario. We could 
assume that the robber is aware that she could go to prison if 
caught. Yet that did not seem to deter her from robbing the bank. 
Many of us would question why someone would risk their freedom 
to commit a crime. Some may think, If I risked my freedom, I would 
have to commit a robbery that made it worth the risk. 

In another scenario, you are driving at 90 km/h but the speed 
limit is 80 km/h. You know that speeding might result in a fine, 
but you continue at the same pace. Why? One reason could be that 
you have experience that on this stretch of highway the police do 
not enforce the speed limit until the speed is 95 km/h. However, 
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the next day you drive 99 km/h on the same stretch of highway. 
The reason for speeding might be that you need to be somewhere 
at a certain time. Suddenly, cars from the opposite direction flash 
their headlightsa common signal that there are police ahead. You 
slow down. Why? Is it because of the police, the fear of getting a 
speeding ticket, both, or something completely different? 

Then there is the person who does not slow down even when 
warned the police are ahead. Is it possible that this information 
causes you to slow down but it does not cause the other person 
to? If everything is equal then it is unthinkable that we have two 
different outcomes. In mathematical terms, it would mean that 2 + 
2 = 4 but also 5. Therefore, the allinclusive reasons for each of their 
actions must be different. Assuming that signaling police are ahead 
is a fact both experienced and represented as the second number 2 
in our mathematical expression, then the first number 2 cannot be 
2 for both people because the ultimate outcome is that one person 
slows down (where the equation equals 4) and the other person 
does not (where the equation equals S). The first number 2 must 
therefore be different in one of the two people. Actually, it does not 
matter what this number represents in this example. If it represents 
the brain, and the brain of one person is represented by the number 
2, then the brain of the other person must be represented by a 
different number because we know that the outcome is different for 
them both (slowing down and not slowing down). My point is that 
something must be different. The brain, stimuli or previous brain 
process outcomes must be differentno matter how minusculeto 
produce different outcomes (manifested behaviours). 

The allinclusive reason is that all factors contributing  to the 
choice we make because of the complex brain process answer why a 
choice is made. Based on the example of the two drivers, there must 
be contributing factors to the different results. The observable fact 
shows that both drivers were speeding and both received warnings 
that police were ahead. Therefore, any other contributing factors 
must  be differentno  matter  how slightin order to produce two 
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different outcomes: slowing down  and  not  slowing  down. There 
is no other possibility, otherwise each driver 's action could be 
represented by the mathematical factor: 2 + 2 = 4, and that is not 
the case, as one slowed down and the other did not. 

 

Pondering the Same Question 
 

These are the kind of thoughts that entered my mind as I continued 
to ponder the question: Do you believe you have free will? I realized 
that there was a full range of contributing (if not determining) 
factors for all our actions. As such, any specific behaviour goes 
beyond the understanding that our behaviour is based on free will, 
not influenced by anything. When we take an  umbrella with us, 
it suggests that we want protection against rain or sun. When we 
buy a snow blower, it suggests we expect snow. If a person living 
in the Dominican Republic purchased a snow blower, many of us 
would ask why. 

As mentioned before, I continue to ponder this question and 
believe that when we keep asking it, something magical happens. 
I speak from my own experience when I say that our brain goes 
to work without our awareness, which is fascinating. Thoughts 
pop up in our mind, seemingly from nowhere. In my case, these 
thoughts relate to the question I have been trying to find an answer 
for: Do I have free will? Sounds easy, doesn't it? Some of you may 
say it is either yes or no. This is true. I could choose either. Then I 
would ask myself why I chose yes, for example. Now, our approach 
to the question influences the outcome. If my answer is yes, I would 
look for proof that we have free will. If I answered no, I would look 
for evidence to prove we don't have free will; I wanted to find the 
answer via the question and not from a predefined belief; I wanted 
the answer to flow from the ponderings of the question; I wanted 
the answer to appear from the bottom up, and that required an 
open mind; I needed the question to take the lead; I had to consider 
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everything, otherwise I would imprison myself in the box that 
existed and was already defined. 

This is where I believe the unconscious played a vital role as 
my brain went to work. I may not be able to explain the process, 
but I am aware of my experiences. I experienced with 
amazement that certain thoughts, unprovoked, would suddenly 
pop up in my mind. I began to recognize the development of my 
concept when I watched the news, spoke with people, listened to 
people, and observed people's actions, including my own. In 
simple terms, I could say that all actions have a purpose and 
there are a host of contributing factors. When paying attention to 
this phenomenon, I started to recognize that different actions or 
behaviours arise from different contributing factors. As time 
went on, I felt that my concept grew stronger and became self
adjusting; it tweaked itself as part of its developing process. 
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